
2016–2019
Recognizing a Need
Our partnership with Solaris began in 2016, when we paired with Solaris’ founding partners to launch 
the company; we jointly developed Solaris’ mission to generate long-term growth and value through 
the construction and operation of integrated produced water infrastructure systems that provide a more 
environmentally friendly alternative to traditional oilfield water management practices.

2020
Driving Change in Water Use Practices
Between 2019 and 2020, Solaris increased its volume of recycled water by more than 200%, growing 
to become the largest commercial recycler of produced water in the Permian Basin.

2021
Building a Sustainable Framework
In 2021, Solaris issued the first Sustainability Linked Bond (SLB) in the oil and gas or midstream 
industry. Solaris worked with third parties (Institutional Shareholder Services and BDO LLP) and 
in alignment with the U.N.’s Sustainability Development Goals to link the SLB to a Sustainability 
Performance Target specific to sustainable and responsible water use (SDG 6, SDG 12).The SLB 
Framework was made available online and backed by a second party opinion (SPO) issued by ISS. 
The SPO noted that Solaris is the ONLY company in their peer group to have set concrete targets to 
increase recycled produced water—raising the bar for Best Practice standards in the Permian Basin.

2022...
Looking Towards the Future
2022 is the first SLB Performance observation date, committing Solaris to utilizing recycled water for 
60% of their sales, setting the company up for a successful upward trajectory in recycled water delivery.

Solaris Water
Leading the Pack in Water Sustainability

► Solaris Water (“Solaris”) has 10 active or permitted recycling centers strategically located in
the Permian Basin, representing a critical component of the company’s fully integrated water
infrastructure system. The company’s facilities are capable of handling 900,000 barrels in
daily volume (equivalent to 38 million gallons of water per day), making Solaris the largest
commercial recycler of produced water in the Permian Basin.

The Leading Provider of Recycled Water in 
the Permian Basin
Over the past several years, Solaris has executed on its strategic plan to aggressively expand 
its water recycling / reuse business and is now one of the leading providers of recycled water 
to the oil and gas industry. As a founding investor and board member, we have leveraged our 
resources and experience to collaborate with management and position Solaris as a leading 
provider of sustainable infrastructure to the North American energy market.

Flow-down Impact
Solaris’ integrated recycled water 
infrastructure network has eliminated the 
equivalent of 1,500,000 water hauling truck 
trips and avoided an estimated 170,000 
metric tons of CO2—realizing road safety 
improvements and a reduction in vehicular 
CO2 emissions for local communities.



Disclosure
Statement

STRICTLY PRIVATE & CONFIDENTIAL

The information provided about Trilantic Capital Management L.P. (“Trilantic North America,” “Trilantic NA” or the “Firm”) and certain funds 
managed by Trilantic North America, specifically Trilantic Capital Partners V (North America) L.P. (“Fund V North America” or “Fund V NA”), 
Trilantic Capital Partners VI North America L.P. (“Fund VI North America” or “Fund VI NA”) and Trilantic Energy Partners II (North America) L.P. 
(“TEP II North America” or “TEP II NA”)  (each such fund, a “Fund”),  is provided  for information purposes only and is non-binding. This case 
study is not being provided to you and was not prepared with the intention of constituting, “Advertisements” (within the meaning of Rule 
206(4)-1 of the Investment Advisers Act of 1940, as amended). As such, this case study is not intended to be used or relied upon as, and must 
not be used or relied upon as, an Advertisement. The information contained herein is not, and may not be, relied on in any manner as legal, 
tax or investment advice, or as an offer to sell or a solicitation of an offer to buy an interest in any of the Funds (which are closed to new 
investments) or any other security. If such offer is made, it will only be made by means of an offering memorandum, which would contain 
material information (including certain risks of investing in such issuer) not contained in this document and which would supersede and 
qualify in its entirety the information set forth in this document. Statements contained in this report that are not historical facts are based on 
current expectations, estimates, projections, opinions and beliefs of Trilantic North America. Such statements involve known and unknown 
risks, uncertainties and other factors, and undue reliance should not be placed thereon. In addition, certain information contained herein 
represents or is based upon forward-looking statements or information, including ESG-based initiatives, and while Trilantic North America 
believes such information is based on reasonable assumptions, forward-looking statements are inherently uncertain and actual events or 
results may differ from those projected. Therefore, undue reliance should not be placed on such information. In addition, while Trilantic NA 
seeks to integrate certain environmental, social, and governance (“ESG”) factors into its investment process in accordance with its ESG policy 
and subject to its fiduciary duty and any applicable legal, regulatory or contractual requirements, there is no guarantee that the Firm’s ESG 
policy is successful or that its investments create a positive ESG impact. In addition, applying ESG factors to investment decisions is qualitative 
and subjective by nature, and there is no guarantee that the criteria utilized by the Firm or any judgment exercised by the Firm reflects the 
beliefs or values of any particular investor. There are significant differences in interpretations of what positive  ESG characteristics mean by 
region, industry and issue, and these interpretations are rapidly evolving. In addition, statements in this case study are based on Trilantic 
North America’s views at the time that this case study was drafted and do not represent a commitment to ensure that specific targets, 
policies, programs, or other forward-looking actions are achieved. Certain information contained herein is based on or derived from 
information independently compiled by the applicable portfolio company or a third-party advisor to Trilantic North America, a Fund and/or 
such portfolio company, and such information has not been independently verified or assured by Trilantic North America. While Trilantic 
North America believes that such information is accurate and that the sources from which it has been obtained are reliable, none of Trilantic 
North America nor any of its affiliates or the Funds take responsibility for such information, nor can they can guarantee the accuracy, 
adequacy or completeness of such information. Further, the information set forth herein does not and will not, in any way, waive, limit, or 
restrict the rights of Trilantic North America, a Fund’s general partner or any of their respective affiliates and related persons under the 
applicable definitive fund documents, including without limitation any confidentiality, indemnity and exculpation provisions. Information 
herein is as of 5/15/2023, provided that all ESG metrics and other metrics are for calendar year 2022, in each case, except as otherwise noted, 
and none of Trilantic NA or any affiliate has any obligation to update the information set forth herein.  This case study is an excerpt from the 
Firm’s 2020 ESG report, dated April 2021.


